
L E A D L E N S  G R O U P   /   V E R I F I E D  P R O S P E C T  R E S E A R C H

Prospect Research Brief — B2B Sales Intelligence / 
Lead Data Software for Small-to-Mid-Size U.S. 
Technology & SaaS Companies
C L I E N T S C E N A R I O

The client sells B2B sales intelligence / lead data software — company and contact databases, enrichment, prospecting 
workflows, and intent signals (the product category of ZoomInfo, Apollo, Cognism, UpLead, etc.). Target market: small-
to-mid-size U.S. technology/SaaS companies (roughly 10–200 employees) with an outbound sales motion. This is the 
segment the entire sales-intelligence category was built for: software sellers run SDR-led outbound motions, need 
constant fresh prospect data, and already buy lead data as a standard operating input — but sub-enterprise teams are 
exactly who the self-serve platforms under-serve on quality. This list identifies 10 real companies, ranked by how 
concretely their documented profile maps to buying sales-intelligence/lead data: visible outbound sales hiring (SDR/AE 
roles open today), "book a demo" GTM patterns, published sales contact routes, and a business model that depends on 
prospecting.

P R E PA R E D

2026-08-08
V E R I F I C AT I O N

Every prospect verified against its own website, 2026-08-08.
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Executive summary
This list contains 10 verified businesses ranked by fit for the stated product scenario. Each entry combines published business 
evidence, a practical rationale, and a direct source so a sales team can prioritize thoughtful, relevant outreach.

What you receive
Start with the three prospects in the executive summary and use the fit rationale to personalize outreach.
Use the at-a-glance and quick-reference tables to triage the list and choose the best published contact route.
Open the source links in each detail card before making claims or changing the outreach angle.
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At-a-glance ranked table

# Business Location Size Fit Why this prospect

1 Nooks San Francisco, CA Employee 
count not 
published; 
the 
company's 
live job 
board lists 
45 open 
roles 
(careers 
page � 
Ashby 
board), 
including 
10+ revenue-
organization 
roles.

Strong The strongest documented outbound sales 
motion on this list. Nooks' own careers page 
(live Ashby board, fetched 2026-08-08) is hiring 
Sales Development Representative (SDR) — 
Hybrid SF, Senior SDR Enterprise (Hybrid), 
Senior SDR Enterprise (Remote), Account 
Executive Enterprise, Account Executive Mid-
Market, Account Executive Upsell, Sales 
Manager Mid-Market, Sales Manager 
Commercial, and Revenue Operations & 
Strategy Manager — a full SDR�AE�sales-
management pyramid, all US-based. A 
company building and selling AI SDR/dialing 
tools to outbound sales teams is a textbook 
buyer of sales-intelligence data (its own GTM 
runs exactly the motion its product automates). 
HQ San Francisco confirmed on its own careers 
page ("San Francisco office… the company 
operates with a hybrid model").

2 Seamless.AI Columbus, OH 
metro (phone 614; 
HQ city not stated 
on site)

Employee 
count not 
published on 
site; careers 
page cites 
"Forbes Top 
500 Best 
Startup 
Employers in 
America" 
and lists 
open roles.

Strong A lead-data vendor that must prospect to sell — 
and it is demonstrably hiring sellers right now: 
the careers page (fetched live 2026-08-08) 
shows open roles "Principal Account Executive" 
and "Channel Sales – Account Executive 
(Partnerships)". Its own site is organized 
around selling to "Sales Development Reps" 
and "Account Executives" (dedicated solution 
pages per role). It publishes a direct sales 
email (sales@seamlessai.team) and a 614 
area-code phone ((614) 665-0450) on its 
contact page — a ready-made first-touch route 
— plus a "Get a demo" CTA on the homepage.

3 UpLead United States 
(remote-first; HQ 
city not stated on 
site)

Employee 
count not 
published; 
careers page 
advertises a 
hiring 
program 
("Check out 
our open 
positions… 
See open 
roles") with a 
company 
benefits 
package.

Strong The purest product-fit prospect on this list. 
UpLead *is* a sales-intelligence vendor — its 
entire revenue model is selling verified B2B 
contact/lead data — so it is definitionally a 
heavy consumer of prospect data for its own 
outbound growth (a lead-data company without 
fresh lead data cannot grow). Its homepage 
runs a demo-led GTM end to end: "Book a 
Demo", "Start Free Trial", pricing, and a live-chat 
sales nudge ("Chat to get the discount"), all on 
the 200-verified homepage. Careers page (200) 
confirms active hiring with an application route. 
Caveat: UpLead publishes no sales email and 
its listed phone ((415) 555-0182) is a 
placeholder-style number — the correct first 
touch is the site's contact form / demo 
booking.

4 Kixie Santa Monica, CA Employee 
count not 
published; 
the live Lever 
job board 
lists 3 open 
roles — 
including the 
two sales 
roles below.

Strong Actively hiring the exact roles that consume 
sales-intelligence data: the company's live 
Lever board (fetched via Lever API, 2026-08-08) 
lists Account Executive and Sales Development 
Representative (SDR) alongside a Senior 
Software Engineer — i.e., the company is 
staffing an SDR-led outbound motion right now. 
Homepage runs a "Schedule Demo" CTA and 
targets inside-sales teams by name ("Solutions 
— By Team: Inside Sales, Business 
Development, Marketing, Revenue…"). Location 
self-published: "Located a few blocks from the 
beach in sunny Santa Monica" (About page). 
Published contact: phones (855) 505-4943 / 
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# Business Location Size Fit Why this prospect

(855) 484-2053 and support@kixie.com.

5 Chili Piper 100% remote 
(careers page: 164 
employees, 36 
countries, 121 
cities; HQ city not 
stated on site)

164 
employees 
(careers 
page claim: 
"100% 
remote, 164 
employees, 
36 countries, 
121 cities").

Good A 164-person, all-remote GTM-software 
company whose careers page documents 
sales-team hiring (the careers page lists Sales 
Development Representative, Account 
Executive – Mid Market, Account Manager, Mid-
Market among its roles) — an outbound motion 
is explicit in the org. Homepage runs a "Get a 
demo" CTA, and the product (meeting routing/
lead qualification) sits directly inside the 
prospecting workflow that sales-intelligence 
data feeds. Note: the company's active Ashby 
board currently shows only 3 roles (General 
Interest, Product Manager, Events Marketing), 
so the SDR/AE roles documented on the 
careers page are the hiring-record evidence, not 
necessarily open today — ranked #5 for that 
reason.

6 Mixmax Remote-first 
(careers page: 50+ 
employees, 20 
countries, 0 
offices; HQ city not 
stated)

"50+ 
employees 
worldwide, 
20 countries, 
0 offices, 
10,000 
customers 
and 
growing" (ca
reers page 
claim).

Good A 10,000-customer sales-engagement vendor 
with a demo-led GTM ("Get a demo" CTA on 
homepage) and a documented growth-hiring 
posture: careers page (200) shows open 
positions including GTM Specialist and 
Revenue Operations Manager — revenue-team 
investment signals — and publishes a direct 
recruiting email (careers@mixmax.com). Its 
product (email follow-up/sequences for sellers) 
makes its own sales team a natural consumer 
of prospect contact data and intent signals. 
Ranked below the companies with open SDR/
AE roles because its current open roles are 
GTM/RevOps rather than frontline SDR.

7 Aloware Los Angeles, CA Employee 
count not 
published 
(careers 
page: "Open 
Positions… 
No items 
found" — 
board 
currently 
empty).

Good Aloware's entire GTM is "sales teams": the 
homepage markets it as the "Best RingCentral 
Alternative for SMB Sales Teams" and runs a 
"Get a Demo" CTA, and the company publishes 
a direct sales email (sales@aloware.com) and 
phone (1-855-256-2001) on its contact page — 
a clean, published first-touch route. Its product 
exists to accelerate outbound follow-up and 
lead qualification, i.e., it serves exactly the 
motion that consumes lead data; a dialer 
vendor must itself run dialer-based outbound 
selling. Location self-published (site footer/
contact: Los Angeles, CA). Ranked #7 because 
its careers board is currently empty (no live 
SDR/AE posting to cite).

8 Metadata San Francisco, CA Employee 
count not 
published; 
site 
structured 
data lists 
San 
Francisco, 
CA 
(addressRegi
on CA).

Good A B2B demand-gen vendor whose customers 
are precisely the teams that buy lead data — 
and whose own GTM is demo-led ("Book a 
Demo" CTA on homepage). Metadata's product 
automates pipeline generation for B2B sellers, 
so its own outbound/revenue motion is a direct 
consumer of prospect and intent data. Location 
is self-published in the site's structured data 
("San Francisco", addressRegion "CA"). Ranked 
lower because its public Greenhouse board 
currently returns no open roles (careers page 
exists; board empty), so hiring evidence is 
absent — fit rests on business model + GTM 
pattern.

9 VanillaSoft Austin, TX <span 
class="fit fit-
situational">Situati

Employee 
count not 
published; 

Situational VanillaSoft sells *to* inside-sales teams and 
runs a demo-led GTM ("Request a Demo" CTA), 
and its careers page (200) documents an active 
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# Business Location Size Fit Why this prospect

onal</span> careers page 
("View Job 
Openings") 
links to its 
public job 
listings; HQ 
address self-
published: 
8911 N 
Capital of 
Texas Hwy, 
Suite 4200, 
Austin, TX 
78759 (site 
structured 
data + 
contact 
page).

hiring posture ("We are always on the lookout 
for talented and passionate individuals to join 
our growing team… View Job Openings"). The 
company publishes support@vanillasoft.com. 
Included at #9 because its published job board 
link points to an Indeed-hosted listing (Canada-
based Indeed URL — HQ itself is confirmed US/
Austin on the company site), and no published 
sales email/phone was found — the demo 
request route is the correct first touch.

10 Render San Francisco, CA 
<span class="fit 
fit-
situational">Situati
onal</span>

Employee 
count not 
published; 
job board 
lists 34 open 
roles 
(careers � 
Ashby 
board), 
several 
tagged "San 
Francisco 
HQ".

Situational The least outbound-native company on this list 
— Render is a product-led developer platform — 
but it is included on documented sales-org 
evidence: its live Ashby board (fetched 
2026-08-08) lists a Strategic Account Manager 
and Solutions Engineer (enterprise sales roles), 
roles tagged "San Francisco HQ", and the 
homepage runs an enterprise pull ("Switching 
clouds? Get up to $10K in credits + hands-on 
help. Apply now"). A dev platform hiring an 
enterprise AM and investing in sales 
enablement is a plausible mid-market buyer of 
prospect data for its enterprise motion — 
ranked last because the documented motion is 
nascent (product-led core, one AM role) and it 
publishes only support@render.com as 
contact.
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Prospect detail

01  Nooks Strong fit

Location  San Francisco, CA   ·   Size  Employee count not published; the company's live job board lists 45 open roles (careers page 
� Ashby board), including 10+ revenue-organization roles.

What they do

AI-powered sales platform for prospecting and dialing — AI dialer, AI sequencing, revenue agents (AI SDR tools) sold to B2B sales 
teams.

Why this prospect

The strongest documented outbound sales motion on this list. Nooks' own careers page (live Ashby board, fetched 2026-08-08) is 
hiring Sales Development Representative (SDR) — Hybrid SF, Senior SDR Enterprise (Hybrid), Senior SDR Enterprise (Remote), 
Account Executive Enterprise, Account Executive Mid-Market, Account Executive Upsell, Sales Manager Mid-Market, Sales 
Manager Commercial, and Revenue Operations & Strategy Manager — a full SDR�AE�sales-management pyramid, all US-based. A 
company building and selling AI SDR/dialing tools to outbound sales teams is a textbook buyer of sales-intelligence data (its own 
GTM runs exactly the motion its product automates). HQ San Francisco confirmed on its own careers page ("San Francisco office… 
the company operates with a hybrid model").

Contact

Name — not published
Role — not published
Email — not published
Phone — not published
LinkedIn — not published
Contact route — verified via https://www.nooks.ai/ · careers (job board): https://jobs.ashbyhq.com/Nooks (via https://www.nooks.ai/careers) — 
Website https://www.nooks.ai/ · "Request a Demo" CTA on homepage · contact via site (no published sales email found on fetched pages).

Sources

https://www.nooks.ai/ · careers (job board): https://jobs.ashbyhq.com/Nooks (via https://
www.nooks.ai/careers)

02  Seamless.AI Strong fit

Location  Columbus, OH metro (phone 614; HQ city not stated on site)   ·   Size  Employee count not published on site; careers 
page cites "Forbes Top 500 Best Startup Employers in America" and lists open roles.

What they do

AI sales prospecting and business-leads platform — verified prospect data, automated outreach, and a sales-intelligence stack for 
revenue teams.

Why this prospect

A lead-data vendor that must prospect to sell — and it is demonstrably hiring sellers right now: the careers page (fetched live 
2026-08-08) shows open roles "Principal Account Executive" and "Channel Sales – Account Executive (Partnerships)". Its own site 
is organized around selling to "Sales Development Reps" and "Account Executives" (dedicated solution pages per role). It publishes 
a direct sales email (sales@seamlessai.team) and a 614 area-code phone ((614) 665-0450) on its contact page — a ready-made 
first-touch route — plus a "Get a demo" CTA on the homepage.

Contact

Name — not published
Role — not published
Email — verified via https://seamless.ai/ · https://seamless.ai/company/careers (open roles) — sales@seamlessai.team
Phone — verified via https://seamless.ai/ · https://seamless.ai/company/careers (open roles) — (614) 665-0450
LinkedIn — not published
Contact route — verified via https://seamless.ai/ · https://seamless.ai/company/careers (open roles) — Website https://seamless.ai/ · Email 
(published on site): sales@seamlessai.team · Phone (published on site): (614) 665-0450 · "Get a demo" CTA.

Sources

https://seamless.ai/ · https://seamless.ai/company/careers (open roles)
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03  UpLead Strong fit

Location  United States (remote-first; HQ city not stated on site)   ·   Size  Employee count not published; careers page advertises a 
hiring program ("Check out our open positions… See open roles") with a company benefits package.

What they do

B2B database & business contact data provider — prospector, data enrichment, email finder/verification, intent data, API; sells the 
exact category the client product competes in.

Why this prospect

The purest product-fit prospect on this list. UpLead *is* a sales-intelligence vendor — its entire revenue model is selling verified 
B2B contact/lead data — so it is definitionally a heavy consumer of prospect data for its own outbound growth (a lead-data 
company without fresh lead data cannot grow). Its homepage runs a demo-led GTM end to end: "Book a Demo", "Start Free Trial", 
pricing, and a live-chat sales nudge ("Chat to get the discount"), all on the 200-verified homepage. Careers page (200) confirms 
active hiring with an application route. Caveat: UpLead publishes no sales email and its listed phone ((415) 555-0182) is a 
placeholder-style number — the correct first touch is the site's contact form / demo booking.

Named decision-maker

Will Cannon — Founder
https://www.uplead.com/about-us/

Contact

Name — verified via https://www.uplead.com/about-us/ — Will Cannon
Role — verified via https://www.uplead.com/about-us/ — Founder
Email — not published
Phone — not published
LinkedIn — not published
Contact route — verified via https://www.uplead.com/ · https://www.uplead.com/careers/ — Website https://www.uplead.com/ · "Book a Demo" CTA · 
contact form via site (contact page verified 200).

Sources

https://www.uplead.com/ · https://www.uplead.com/careers/

04  Kixie Strong fit

Location  Santa Monica, CA   ·   Size  Employee count not published; the live Lever job board lists 3 open roles — including the two 
sales roles below.

What they do

Sales engagement platform — power dialer, contact center, business SMS, conversation intelligence for inside-sales and revenue 
teams ("Kixie PowerCall – Better Sales Made Simple").

Why this prospect

Actively hiring the exact roles that consume sales-intelligence data: the company's live Lever board (fetched via Lever API, 
2026-08-08) lists Account Executive and Sales Development Representative (SDR) alongside a Senior Software Engineer — i.e., the 
company is staffing an SDR-led outbound motion right now. Homepage runs a "Schedule Demo" CTA and targets inside-sales 
teams by name ("Solutions — By Team: Inside Sales, Business Development, Marketing, Revenue…"). Location self-published: 
"Located a few blocks from the beach in sunny Santa Monica" (About page). Published contact: phones (855) 505-4943 / (855) 
484-2053 and support@kixie.com.

Contact

Name — not published
Role — not published
Email — verified via https://www.kixie.com/ · jobs (Lever board): https://jobs.lever.co/kixie (fetched via https://api.lever.co/v0/postings/kixie?
mode=json) — support@kixie.com
Phone — verified via https://www.kixie.com/ · jobs (Lever board): https://jobs.lever.co/kixie (fetched via https://api.lever.co/v0/postings/kixie?
mode=json) — (855) 505-4943
LinkedIn — not published
Contact route — verified via https://www.kixie.com/ · jobs (Lever board): https://jobs.lever.co/kixie (fetched via https://api.lever.co/v0/postings/kixie?
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mode=json) — Website https://www.kixie.com/ · Phones (published): (855) 505-4943 · Email (published): support@kixie.com · "Schedule Demo" CTA.

Sources

https://www.kixie.com/ · jobs (Lever board): https://jobs.lever.co/kixie (fetched via https://
api.lever.co/v0/postings/kixie?mode=json)

05  Chili Piper Good fit

Location  100% remote (careers page: 164 employees, 36 countries, 121 cities; HQ city not stated on site)   ·   Size  164 employees 
(careers page claim: "100% remote, 164 employees, 36 countries, 121 cities").

What they do

AI website conversion & demand-conversion platform — meeting routing, scheduling, lead qualification and routing for revenue 
teams.

Why this prospect

A 164-person, all-remote GTM-software company whose careers page documents sales-team hiring (the careers page lists Sales 
Development Representative, Account Executive – Mid Market, Account Manager, Mid-Market among its roles) — an outbound 
motion is explicit in the org. Homepage runs a "Get a demo" CTA, and the product (meeting routing/lead qualification) sits directly 
inside the prospecting workflow that sales-intelligence data feeds. Note: the company's active Ashby board currently shows only 3 
roles (General Interest, Product Manager, Events Marketing), so the SDR/AE roles documented on the careers page are the hiring-
record evidence, not necessarily open today — ranked #5 for that reason.

Named decision-maker

Nicolas Vandenberghe — Co-founder and CEO
https://www.chilipiper.com/about/

Contact

Name — verified via https://www.chilipiper.com/about/ — Nicolas Vandenberghe
Role — verified via https://www.chilipiper.com/about/ — Co-founder and CEO
Email — not published
Phone — not published
LinkedIn — not published
Contact route — verified via https://www.chilipiper.com/ · https://www.chilipiper.com/careers (164 employees; sales roles listed) — Website https://
www.chilipiper.com/ · "Get a demo" CTA · contact via site (no published sales email found on fetched pages).

Sources

https://www.chilipiper.com/ · https://www.chilipiper.com/careers (164 employees; sales roles listed)

06  Mixmax Good fit

Location  Remote-first (careers page: 50+ employees, 20 countries, 0 offices; HQ city not stated)   ·   Size  "50+ employees 
worldwide, 20 countries, 0 offices, 10,000 customers and growing" (careers page claim).

What they do

Sales engagement for email — automated follow-up, scheduling, sequences, agentic workflows for revenue teams (email-based 
sales execution).

Why this prospect

A 10,000-customer sales-engagement vendor with a demo-led GTM ("Get a demo" CTA on homepage) and a documented growth-
hiring posture: careers page (200) shows open positions including GTM Specialist and Revenue Operations Manager — revenue-
team investment signals — and publishes a direct recruiting email (careers@mixmax.com). Its product (email follow-up/
sequences for sellers) makes its own sales team a natural consumer of prospect contact data and intent signals. Ranked below 
the companies with open SDR/AE roles because its current open roles are GTM/RevOps rather than frontline SDR.

Contact

Name — not published
Role — not published
Email — verified via https://mixmax.com/ · https://mixmax.com/careers — careers@mixmax.com
Phone — not published
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LinkedIn — not published
Contact route — verified via https://mixmax.com/ · https://mixmax.com/careers — Website https://mixmax.com/ · Email (published): 
careers@mixmax.com · "Get a demo" CTA · contact form via site.

Sources

https://mixmax.com/ · https://mixmax.com/careers

07  Aloware Good fit

Location  Los Angeles, CA   ·   Size  Employee count not published (careers page: "Open Positions… No items found" — board 
currently empty).

What they do

AI-powered phone system / contact center built for SMB sales teams — AI voice agents, SMS, CRM syncing, "instant follow-up on 
inquiries and qualify new business 24/7."

Why this prospect

Aloware's entire GTM is "sales teams": the homepage markets it as the "Best RingCentral Alternative for SMB Sales Teams" and 
runs a "Get a Demo" CTA, and the company publishes a direct sales email (sales@aloware.com) and phone (1-855-256-2001) on 
its contact page — a clean, published first-touch route. Its product exists to accelerate outbound follow-up and lead qualification, 
i.e., it serves exactly the motion that consumes lead data; a dialer vendor must itself run dialer-based outbound selling. Location 
self-published (site footer/contact: Los Angeles, CA). Ranked #7 because its careers board is currently empty (no live SDR/AE 
posting to cite).

Contact

Name — not published
Role — not published
Email — verified via https://www.aloware.com/ · https://www.aloware.com/contact (published email/phone) — sales@aloware.com
Phone — verified via https://www.aloware.com/ · https://www.aloware.com/contact (published email/phone) — 1-855-256-2001
LinkedIn — not published
Contact route — verified via https://www.aloware.com/ · https://www.aloware.com/contact (published email/phone) — Website https://
www.aloware.com/ · Email (published): sales@aloware.com · Phone (published): 1-855-256-2001 · "Get a Demo" CTA.

Sources

https://www.aloware.com/ · https://www.aloware.com/contact (published email/phone)

08  Metadata Good fit

Location  San Francisco, CA   ·   Size  Employee count not published; site structured data lists San Francisco, CA (addressRegion 
CA).

What they do

B2B demand-generation execution platform — runs paid campaigns and AI agents for B2B marketing/sales teams ("The Execution 
Layer for B2B Paid Campaigns").

Why this prospect

A B2B demand-gen vendor whose customers are precisely the teams that buy lead data — and whose own GTM is demo-led 
("Book a Demo" CTA on homepage). Metadata's product automates pipeline generation for B2B sellers, so its own outbound/
revenue motion is a direct consumer of prospect and intent data. Location is self-published in the site's structured data ("San 
Francisco", addressRegion "CA"). Ranked lower because its public Greenhouse board currently returns no open roles (careers page 
exists; board empty), so hiring evidence is absent — fit rests on business model + GTM pattern.

Named decision-maker

Gil Allouche — Founder & CEO
https://metadata.io/about/

Contact

Name — verified via https://metadata.io/about/ — Gil Allouche
Role — verified via https://metadata.io/about/ — Founder & CEO
Email — not published
Phone — not published
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LinkedIn — not published
Contact route — verified via https://www.metadata.io/ · https://www.metadata.io/about — Website https://www.metadata.io/ · "Book a Demo" CTA · 
contact via site (no published sales email found on fetched pages).

Sources

https://www.metadata.io/ · https://www.metadata.io/about

09  VanillaSoft Situational fit

Location  Austin, TX <span class="fit fit-situational">Situational</span>   ·   Size  Employee count not published; careers page 
("View Job Openings") links to its public job listings; HQ address self-published: 8911 N Capital of Texas Hwy, Suite 4200, Austin, 
TX 78759 (site structured data + contact page).

What they do

All-in-one sales engagement platform — auto dialer, lead management, and sales automation for inside-sales teams (use cases: 
inside sales, fundraising, outsourced sales, insurance).

Why this prospect

VanillaSoft sells *to* inside-sales teams and runs a demo-led GTM ("Request a Demo" CTA), and its careers page (200) documents 
an active hiring posture ("We are always on the lookout for talented and passionate individuals to join our growing team… View Job 
Openings"). The company publishes support@vanillasoft.com. Included at #9 because its published job board link points to an 
Indeed-hosted listing (Canada-based Indeed URL — HQ itself is confirmed US/Austin on the company site), and no published sales 
email/phone was found — the demo request route is the correct first touch.

Named decision-maker

Alex Terry — Chief Executive Officer
https://www.vanillasoft.com/about

Contact

Name — verified via https://www.vanillasoft.com/about — Alex Terry
Role — verified via https://www.vanillasoft.com/about — Chief Executive Officer
Email — verified via https://www.vanillasoft.com/ · https://www.vanillasoft.com/contact-us (Austin, TX address) — support@vanillasoft.com
Phone — not published
LinkedIn — not published
Contact route — verified via https://www.vanillasoft.com/ · https://www.vanillasoft.com/contact-us (Austin, TX address) — Website https://
www.vanillasoft.com/ · "Request a Demo" CTA · contact via site (contact page verified 200; email published: support@vanillasoft.com).

Sources

https://www.vanillasoft.com/ · https://www.vanillasoft.com/contact-us (Austin, TX address)

10  Render Situational fit

Location  San Francisco, CA <span class="fit fit-situational">Situational</span>   ·   Size  Employee count not published; job board 
lists 34 open roles (careers � Ashby board), several tagged "San Francisco HQ".

What they do

Unified cloud platform for developers and teams — hosting, databases, autoscaling, CI/CD for modern applications.

Why this prospect

The least outbound-native company on this list — Render is a product-led developer platform — but it is included on documented 
sales-org evidence: its live Ashby board (fetched 2026-08-08) lists a Strategic Account Manager and Solutions Engineer (enterprise 
sales roles), roles tagged "San Francisco HQ", and the homepage runs an enterprise pull ("Switching clouds? Get up to $10K in 
credits + hands-on help. Apply now"). A dev platform hiring an enterprise AM and investing in sales enablement is a plausible mid-
market buyer of prospect data for its enterprise motion — ranked last because the documented motion is nascent (product-led 
core, one AM role) and it publishes only support@render.com as contact.

Named decision-maker

Anurag Goel — Founder & CEO
https://render.com/about

Contact
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Name — verified via https://render.com/about — Anurag Goel
Role — verified via https://render.com/about — Founder & CEO
Email — verified via https://render.com/ · careers (job board): https://jobs.ashbyhq.com/Render (via https://render.com/careers) — 
support@render.com
Phone — not published
LinkedIn — not published
Contact route — verified via https://render.com/ · careers (job board): https://jobs.ashbyhq.com/Render (via https://render.com/careers) — Website 
https://render.com/ · Email (published): support@render.com · contact form via site.

Sources

https://render.com/ · careers (job board): https://jobs.ashbyhq.com/Render (via https://render.com/
careers)
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Contact quick-reference

# Business Published contact route

1 Nooks Name — not published · Role — not published
Contact route — verified via https://www.nooks.ai/ · careers (job board): https://
jobs.ashbyhq.com/Nooks (via https://www.nooks.ai/careers) — Website https://
www.nooks.ai/ · "Request a Demo" CTA on homepage · contact via site (no 
published sales email found on fetched pages).
Email — not published
Phone — not published
LinkedIn — not published

2 Seamless.AI Name — not published · Role — not published
Contact route — verified via https://seamless.ai/ · https://seamless.ai/company/
careers (open roles) — Website https://seamless.ai/ · Email (published on site): 
sales@seamlessai.team · Phone (published on site): (614) 665-0450 · "Get a 
demo" CTA.
Email — verified via https://seamless.ai/ · https://seamless.ai/company/careers 
(open roles) — sales@seamlessai.team
Phone — verified via https://seamless.ai/ · https://seamless.ai/company/careers 
(open roles) — (614) 665-0450
LinkedIn — not published

3 UpLead Will Cannon — Founder
https://www.uplead.com/about-us/
Contact route — verified via https://www.uplead.com/ · https://www.uplead.com/
careers/ — Website https://www.uplead.com/ · "Book a Demo" CTA · contact form 
via site (contact page verified 200).
Email — not published
Phone — not published
LinkedIn — not published

4 Kixie Name — not published · Role — not published
Contact route — verified via https://www.kixie.com/ · jobs (Lever board): https://
jobs.lever.co/kixie (fetched via https://api.lever.co/v0/postings/kixie?mode=json) 
— Website https://www.kixie.com/ · Phones (published): (855) 505-4943 · Email 
(published): support@kixie.com · "Schedule Demo" CTA.
Email — verified via https://www.kixie.com/ · jobs (Lever board): https://
jobs.lever.co/kixie (fetched via https://api.lever.co/v0/postings/kixie?mode=json) 
— support@kixie.com
Phone — verified via https://www.kixie.com/ · jobs (Lever board): https://
jobs.lever.co/kixie (fetched via https://api.lever.co/v0/postings/kixie?mode=json) 
— (855) 505-4943
LinkedIn — not published

5 Chili Piper Nicolas Vandenberghe — Co-founder and CEO
https://www.chilipiper.com/about/
Contact route — verified via https://www.chilipiper.com/ · https://
www.chilipiper.com/careers (164 employees; sales roles listed) — Website https://
www.chilipiper.com/ · "Get a demo" CTA · contact via site (no published sales 
email found on fetched pages).
Email — not published
Phone — not published
LinkedIn — not published

6 Mixmax Name — not published · Role — not published
Contact route — verified via https://mixmax.com/ · https://mixmax.com/careers 
— Website https://mixmax.com/ · Email (published): careers@mixmax.com · "Get 
a demo" CTA · contact form via site.
Email — verified via https://mixmax.com/ · https://mixmax.com/careers — 
careers@mixmax.com
Phone — not published
LinkedIn — not published

7 Aloware Name — not published · Role — not published
Contact route — verified via https://www.aloware.com/ · https://

leadlens group · Sample deliverable 12 / 13

https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://www.nooks.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://seamless.ai/
https://www.uplead.com/about-us/
https://www.uplead.com/about-us/
https://www.uplead.com/about-us/
https://www.uplead.com/about-us/
https://www.uplead.com/
https://www.uplead.com/
https://www.uplead.com/
https://www.uplead.com/
https://www.uplead.com/
https://www.uplead.com/
https://www.uplead.com/
https://www.uplead.com/
https://www.uplead.com/
https://www.uplead.com/
https://www.uplead.com/
https://www.uplead.com/
https://www.uplead.com/
https://www.uplead.com/
https://www.uplead.com/
https://www.uplead.com/
https://www.uplead.com/
https://www.uplead.com/
https://www.uplead.com/
https://www.uplead.com/
https://www.uplead.com/
https://www.uplead.com/
https://www.uplead.com/
https://www.uplead.com/
https://www.uplead.com/
https://www.uplead.com/
https://www.uplead.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.kixie.com/
https://www.chilipiper.com/about/
https://www.chilipiper.com/about/
https://www.chilipiper.com/about/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://www.chilipiper.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://mixmax.com/
https://www.aloware.com/
https://www.aloware.com/
https://www.aloware.com/
https://www.aloware.com/
https://www.aloware.com/
https://www.aloware.com/


# Business Published contact route

www.aloware.com/contact (published email/phone) — Website https://
www.aloware.com/ · Email (published): sales@aloware.com · Phone (published): 
1-855-256-2001 · "Get a Demo" CTA.
Email — verified via https://www.aloware.com/ · https://www.aloware.com/
contact (published email/phone) — sales@aloware.com
Phone — verified via https://www.aloware.com/ · https://www.aloware.com/
contact (published email/phone) — 1-855-256-2001
LinkedIn — not published

8 Metadata Gil Allouche — Founder & CEO
https://metadata.io/about/
Contact route — verified via https://www.metadata.io/ · https://www.metadata.io/
about — Website https://www.metadata.io/ · "Book a Demo" CTA · contact via site 
(no published sales email found on fetched pages).
Email — not published
Phone — not published
LinkedIn — not published

9 VanillaSoft Alex Terry — Chief Executive Officer
https://www.vanillasoft.com/about
Contact route — verified via https://www.vanillasoft.com/ · https://
www.vanillasoft.com/contact-us (Austin, TX address) — Website https://
www.vanillasoft.com/ · "Request a Demo" CTA · contact via site (contact page 
verified 200; email published: support@vanillasoft.com).
Email — verified via https://www.vanillasoft.com/ · https://www.vanillasoft.com/
contact-us (Austin, TX address) — support@vanillasoft.com
Phone — not published
LinkedIn — not published

10 Render Anurag Goel — Founder & CEO
https://render.com/about
Contact route — verified via https://render.com/ · careers (job board): https://
jobs.ashbyhq.com/Render (via https://render.com/careers) — Website https://
render.com/ · Email (published): support@render.com · contact form via site.
Email — verified via https://render.com/ · careers (job board): https://
jobs.ashbyhq.com/Render (via https://render.com/careers) — 
support@render.com
Phone — not published
LinkedIn — not published
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